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About Us 

Working Together to Make Recycling Strong! 

 In 1981, four New Hampshire municipalities founded the Northeast 
Resource Recovery Association, then called the New Hampshire 
Resource Recovery Association, to provide a clearinghouse for current, 
up-to-date information and a source of technical and marketing 
assistance in the general areas of waste reduction and recycling. 
 



MOM and NRRA Workshops 
 

Working Together to Make Recycling Strong! 

       
 
  MOM -   Members/Operations/Marketing meetings are held monthly. 
 
 In addition. NRRA  conducts workshops and facility tours several times 
a year that can be used for continuing education credits toward transfer facility 
operator certifications and renewals. 
 
 
 
 
 
 
 
  







 

 

 

 

 

 

 

 

 

 

 

 

 
   

 

May 16 and 17, 2016!    

NRRA announces it 35th Anniversary Emerald Jubilee Conference …..“It’s Not 

Easy Being GREEN!!”. We are moving south from Manchester to Nashua, NH. 

The Castle is rolling out the emerald carpet for this very special, first in the nation 

conference and exposition. Stay tuned, as we ramp up even earlier than usual 

with workshop proposals and exhibit opportunities that cannot be missed. Once 

we go live for registration I encourage all to sign up early to take advantage of the 

Early …Early Bird Discounts and the Special Value Package. The line-up for next 

spring will include Nationally Recognized Experts in this ever changing field and 

as usual, NRRA will be leading the way with the most up to date and cutting edge 

information you can use. You won’t want to miss this historic  
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Recycling yesterday - today - and 

tomorrow: Is it dead? Should we just 

give up and throw in the towel and 

the recycling in the trash?? What can 

we do to make a better product and 

increase revenues? What will the 

markets do next year ?? 

  





“The Reign of Recycling” 
 
By JOHN TIERNEY, October 3, 2015 
 
IF you live in the United States, you probably do some form of recycling. It’s likely that you 
separate paper from plastic and glass and metal. You rinse the bottles and cans, and you 
might put food scraps in a container destined for a composting facility. As you sort 
everything into the right bins, you probably assume that recycling is helping your 
community and protecting the environment. But is it? Are you in fact wasting your time? 
In 1996, I wrote a long article for The New York Times Magazine arguing that the recycling 
process as we carried it out was wasteful. I presented plenty of evidence that recycling was 
costly and ineffectual, but its defenders said that it was unfair to rush to judgment. Noting 
that the modern recycling movement had really just begun just a few years earlier, they 
predicted it would flourish as the industry matured and the public learned how to recycle 
properly. 
So, what’s happened since then? While it’s true that the recycling message has reached 
more people than ever, when it comes to the bottom line, both economically and 
environmentally, not much has changed at all. 
Despite decades of exhortations and mandates, it’s still typically more expensive for 
municipalities to recycle household waste than to send it to a landfill. Prices for recyclable 
materials have plummeted because of lower oil prices and reduced demand for them 
overseas. The slump has forced some recycling companies to shut plants and cancel plans 
for new technologies. The mood is so gloomy that one industry veteran tried to cheer up 
her colleagues this summer with an article in a trade journal titled, “Recycling Is Not Dead!” 







 
Key Note Speaker Chaz Miller at  the NRRA 34th Annual Conference and Expo held in 
Manchester, NH on June 8 and 9, 2015 –  
 
  “It’s not your father’s recycling market anymore”.  
 
The markets appear to have moved away from their historic ups and downs and at  
 
least for the near term have settled into the “new normal” (see Casella item below)  
 
of relatively flat pricing. The trend has been led by Mixed Paper starting in August of  
 
2013, which has held steady at $45 per ton for 32 month; # 8 News, OCC, and SOP  
 
(Sorted Office Paper) have also settled into this relatively flat range of pricing. The  
 
major difference with these current markets is they do not appear to give any  
 
indications of moving upward anytime soon. It should be noted that the #6 News 
 
grade has been discontinued altogether as of January of 2013. 







 CURRENT  FIBER MARKET DATA – “NEW NORMAL” 

 

Low High Low High Low High Low High Low High

January 50$                 55$           20$            25$            60$            65$            95$            105$          160$           165$          

February 55$                 60$           20$            25$            60$            65$            95$            105$          160$           165$          

March 60$                 65$           25$            30$            70$            75$            105$          115$          160$           165$          

April 60$                 65$           30$            35$            75$            80$            105$          115$          150$           155$          

May 50$                 55$           25$            30$            65$            70$            100$          110$          140$           150$          

June 45$                 50$           25$            30$            60$            65$            100$          110$          135$           145$          

July 45$                 50$           25$            30$            60$            65$            100$          110$          135$           145$          

August 40$                 45$           25$            30$            60$            65$            105$          115$          145$           155$          

September 40$                 45$           25$            30$            60$            65$            110$          120$          145$           155$          

October 40$                 45$           25$            30$            60$            65$            110$          120$          145$           155$          

November 40$                 45$           23$            30$            60$            65$            110$          120$          145$           155$          

December 40$                 45$           25$            30$            60$            65$            100$          110$          135$           145$          

January 40$                 45$           60$            65$            100$          110$          140$           150$          

February 40$                 45$           60$            65$            100$          110$          150$           160$          

March 40$                 45$           60$            65$            115$          125$          155$           165$          

April 40$                 45$           60$            65$            100$          110$          150$           160$          

May 40$                 45$           60$            65$            100$          110$          150$           160$          

June 40$                 45$           60$            65$            95$            105$          150$           160$          

July 40$                 45$           60$            65$            95$            105$          150$           160$          

August 40$                 45$           60$            65$            90$            100$          150$           160$          

September 40$                 45$           60$            65$            90$            95$            150$           160$          

October 40$                 45$           60$            65$            90$            95$            150$           160$          

November 40$                 45$           60$            65$            85$            90$            150$           160$          

December 40$                 45$           60$            65$            85$            90$            155$           165$          

January 40$                 45$           60$            65$            85$            90$            155$           165$          

February 40$                 45$           60$            65$            75$            80$            155$           165$          

March 40$                 45$           50$            55$            75$            80$            150$           160$          

April 40$                 45$           50$            55$            75$            80$            150$           160$          

May 40$                 45$           50$            55$            75$            80$            150$           160$          
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Figure 32: Market Prices 2011-Present 

















Here are four things to know about Casella’s latest financial results and 
corporate moves. 
 
1. Net income climbed 112.6 percent to $2.3 million, up $1.2 million from 
the same period in 2014. Operating income advanced 19.5 percent. 
 
2. Revenue increased 3 percent to $146.2 million, a hike of $4.3 million. 
 
3. The assessment of Chairman and CEO John Casella: "During our third 
quarter, we continued to execute well against our key strategies of 
increasing landfill returns, improving collection route profitability, creating 
incremental value through resource solutions, reducing financial and 
operational risks, and improving our balance sheet.” He said the company 
reduced leverage and accelerated free cash flow generation by retiring its 
highest cost debt. 
 
4. Solid waste pricing rose 2.9 percent, and the company’s operating 
efficiency improved with success in implementing its Sustainability Recycling 
Adjustment fee to offset lower recycling commodity prices. 



“The reality is … that people need the material to go away whether it is in the trash bin 
 
or the recycling bin,” Durfor says. “To Casella’s credit, they want to stay in the recycling  
 
business. The nomenclature won’t make a difference. Whether you call it a  
 
sustainability fee or a cost of doing business, the cost of all of this is going up.” 





GILFORD — Selectmen will ask voters at next year's Town Meeting to authorize 
spending $50,000 for a conceptual study of establishing a solid waste transfer station at 
the current recycling facility on Kimball Road. Solid waste has long been hauled to 
Laconia for disposal. 
The action came at last night's meeting of selectmen following a report from Selectman 
Richard Grenier of the Solid Waste Committee on the committee's recommendations. 
 
Grenier said that single stream recycling was not working and the town is paying $148 
per ton for single stream recycling compared to $90 a ton for household trash. 

















• Given the challenges ahead, the choices are 
difficult and there are no guarantees. The best 
recommendation is to prepare for the future 
by recognizing the long term essential need 
for and value of recycling infrastructure. The 
only question left is whether your town owns 
its own and controls its destiny or if the 
private sector steps up and charges market 
rates for the commodities movement. 

• The following are examples of public and 
private facility investments that are now 
paying dividends. 





































1. Market Predictions 
The future markets are more likely than not to remain fairly flat, well within the range they have steadily been operating 

for some time.  Very modest growth, or no growth at all, is most likely the scenario that will play out at least for the next 

two years. Beyond that, and even during that time, major unforeseen events could overturn that opinion, but based on 

the history of these markets and their current status, the likelihood is that they will perform as they are now for some 

time. 





 Oil Drives Recycling  
 

This next slide shows the relationship between the cost of oil and the value 
of recyclables. As you see here, the drop in recyclables value from over 
$100 per ton to $66 or less is devastating to a recycling processor with 

operating costs of $75 per ton or more.  
 

Once there is lost revenue on each ton being processed the processor has 
to decide how many of those tons does it really want and for how long can 

it sustain significant losses before it is forced to shut down facilities like 
Waste Management outlined earlier.  

 
The value of the recyclable material being processed depends in large part 

upon the cost of comparable virgin material like oil.  When it can be 
purchased less expensively than can the recycled product and with a surer 

guarantee of quality and specifications due to its lack of possible 
contamination, the value of the recyclable material drops drastically.  

   





DOUBLE DOWN ON INFRASTRUCTURE 
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