
Hi folks, and happy summer! Finally got the
boat in the water in the last few weeks, and
it’s time to spend some time on beautiful
Lake Norman. How blessed we are to live in
such a beautiful area of this great country.
Last month we discussed retiring and how
it changes your life, so this is kind of an
extension of last month’s article.

I’ve said this before, and I’ll say it again:
retirement represents a FUNDAMENTAL
CHANGE in life. Doesn’t it make sense
that a FUNDAMENTAL CHANGE should
also take place with your financial planning
as you near retirement? In our office, we
call this moving from “paycheck mode” to
“retirement mode”. You need to separate
your “paychecks” from your “playchecks”, so

to speak. By the way, there’s a great book called exactly that, Paychecks & Playchecks
by Tom Hegna. Kelly and I have featured interviews with Mr. Hegna on our radio
show a few times, and we really like what he has to say about retirement planning.
I’d also recommend Finding Safe Harbor in Retirement by James D. Stillman. Sorry
for the shameless plug, but I couldn’t help myself! Besides, you can get my book for
free. All you have to do is ask (or you can buy it on Amazon – but that’s not free). So
far we’ve had great reviews, and I’m very grateful for that.

Here’s a very important point to remember when planning for retirement, and
especially after retirement. The advisor or firm that got you to retirement may
not be the best choice to get you through retirement! Yeah, I know, I just made all
those big wire house broker/dealers and banks really mad. But quite frankly, who
cares! In past articles we’ve discussed the “three phases of money” (accumulation,
preservation, & distribution) in detail. We take on more risk and “accumulate”
when we’re young. As we grow older, we need to make sure we are “preserving”
what we’ve accumulated. Then at some point, we “distribute” the assets in the form
of income to account holders or as an inheritance to heirs (legacy planning).

I’ll say it again; accumulating assets is a whole different ballgame than preserving
and distributing assets!They require different types of advisors, different strategies,
and different skill sets. There is a decided difference between a “Wall Street broker”,
and a “retirement-focused planner”. Here’s how you can normally tell: Wall Street
focused broker/dealers typically suggest stocks, bonds, mutual funds, or variable
annuities with virtually all of your assets, all of the time, regardless of your age.
I’m not saying that’s bad or improper. I’m just saying that these strategies are more
“growth focused” and often carry more risk than a lot of people in retirement
are truly comfortable with. Independent “retirement-focused planners” typically
lean more towards safer income-driven strategies such as dividend paying stocks,
Separately Managed Accounts, annuities, life insurance, CDs etc. Depending
on how the advisor’s business is structured, they can be fee-based, commission-
based, or a combination of the two. There isn’t necessarily anything wrong with
any of those payment structures, but we always encourage people to be sure they

understand how their advisor is being compensated.

Each individual has to ask themselves a few simple questions to determine what
type of advisor they should be working with:

1. How much time do I have before I need to access the money?

2. How much risk am I comfortable with? In other words, how much money am
I willing to lose if the markets take a hit? (We’ve learned that losses can often
negatively impact the quality of your retirement more than potential growth could
help you - especially if you’re drawing income from the assets.)

3. What’s most important at your stage of life: growth, safety, or income? What
combination of these things suits your current situation?

4. Do you want your retirement income to be guaranteed or flexible (what we call
“maybe income”)?

5. Does my advisor operate under a Suitability Standard or Fiduciary Standard?
Be sure to know the difference, because it can greatly impact the advice you’re
receiving.

As with anything we discuss, it really comes down to balance and understanding.
There is no single “right way” to plan or “perfect strategy” or “one-size-fits-all”
approach, so all we is ask is that you takes steps to be sure you’re really comfortable
with what you’re doing with your assets.

At JDS Wealth Management, we offer a free analysis of your current portfolio. This
free report will include a risk analysis (safe/risk ratio), fee analysis (are you getting
your money’s worth), tax evaluation, and if requested a written guaranteed income
plan. We also have numerous free reports and can “stress test” your portfolio. Stop
by, visit our website, or just give us a call for additional information.

Until Next Month,

James D. Stillman

Is Your Advisor Still Right for You?

Talk of the Town

(704) 660-0214
jdswealthmanagement.com

119-F Poplar Pointe Drive

Mooresville, NC 28117
James D. Stillman is a licensed insurance professional, Registered Financial Consultant and Investment Advisor Representative. He is the founder and president of

two companies: JDS Enterprizes, Inc. and JDS Wealth Management Corporation, a Registered Investment Advisory Firm. All content is intended for informational
purposes only. Guarantees apply to certain insurance and annuity products (not securities, variable or investment advisory products) and are subject to product

terms, exclusions and limitations and the insurerʼs claims-paying ability and financial strength.

James D. Stillman

Social Security Optimization
Thursday June 4th and Tuesday June 9th
(Check-In at 5:30pm, Doors Close at 6:00pm)

Mickey &Mooch - Huntersville
Register Now! Space is limited!

Please RSVP no later than 3 business days prior to your preferred event for you
and up to 3 guests, ages 55+.

To RSVP: Call (704)660-0340 or email
kelly@jdswealthmanagement.com
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