Hi folks,

Quick, everyone run for the hills! Hide
the women and children! I said that evil
word again, ANNUITY! I'm sure most
of you have heard that annuities are
bad, right? But those of you that know
me know that I speak highly of them
when used for the right reasons (just like
g any other financial vehicle). Here’s one
thing I can tell you, annuities are both
good and bad; again, just like any other
financial vehicle.

Annuities are probably one of the
most misunderstood products in the
investment/insurance world, and it
seems like everyone has either a good
or bad opinion of them, with not much
middle ground. How do I know this? Well, I'll admit that I'm a self-professed
“annuity geek”! I've spent a good bit of my 20 year career learning about
the pros & cons of proper annuity planning, especially when it comes to
retirement strategies, which is what we focus on at JDS.
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My firms help retirees with insurance planning, income planning, and we
work with institutional wealth managers on the investment side. The bottom
line is that a retirement plan needs a blend of all the above to be successful in
any economy.

There are basically four kinds of annuities to consider before we even begin
to discuss some of the common annuity myths we often run across:

1. Immediate Annuity - Think pension (lifetime income, no access to money)
2. Fixed Annuity - Think CD (fixed rates, deferred lifetime income)

3. Variable Annuity - Think mutual fund (exposure to market risk, deferred
lifetime income)

4. Fixed Indexed Annuity - Think of this as a blend of features (safe indexed
returns, deferred lifetime income)

So, let me lay out the common annuity myths that we hear day in and day
out. Most of these are what I like to call “Wall Street happy talk” or “Wall
Street talking points” Most have little to no merit and are simply designed as
a tactic to steer people away from annuities by those that have little clue of
when, why, and how to use them properly. There I go again with challenging
the status quo. Let’s be logical about it, though; do you think that people who
aren’t even licensed and educated about an entire category of products should
be considered a valid source of advice on that product? Because that’s the case
with a lot of the brokers who tell people that “annuities are bad”.
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Below I've stated the “Common Annuity Myths”. T'll explain each one in a
future article.

A) “Annuities are bad”. Now that’s a blanket statement if I ever did hear one.

B) Annuities “lock up your money” or “tie up your money”. Ilove that one. It’s
pretty funny when you look at it with a realistic perspective.

C) Annuities have “really high fees”. This is another good one. Because all
annuities are the same, right? Wrong!

D) Fixed or Fixed Indexed annuities “are not regulated”. That one must be a
joke.

E) Fixed or Fixed Indexed annuities “can never make any money”. That’s a
pretty bold statement and totally incorrect.

F) Annuities “are always sold and never bought”. Really?

It's going to be fun going over each of these annuity myths in the coming
months. I think you’ll see that with a little common sense and knowledge
about the different annuity products, why I can't help but laugh at some of the
things said by those who usually don’t have a clue and don’t understand that
not everyone is in love with Wall Street.

Feel free to check out our website for a ton of information, lists of our free
reports, our uploaded radio shows, to request a copy of my book “Finding
Safe Harbor in Retirement” or a free consultation, or to sign up for any of our
upcoming seminars.

Make sure to read next months article for more detail on the above annuity
myths.

And, as always, remember: The purpose of the money dictates where you
put it!

Until next month,

James D. Stillman
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