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It’s Time for Basic Mechanic Classes for Women  
 

By Cathy Harris, DearCathy.com, Advice Columnist 
 

June 1, 2015 
 

It use to be a rite of passage for men to teach their sons all about vehicles.  So now 
especially in this fallen economy, these sons need to put their skills to work.  Even 
though cars have changed with all the new technology, there are plenty of opportunities 
out there for men and young males who are knowledgeable about cars.   
 
Men and especially young males ages 14 and older need to stop making excuses that 
they can’t make money -- legally.  Remember when creating businesses, you want to 
create businesses that solves problems.  Men and young males who are good with 
vehicles, can set up several potential businesses to assist women.   
 
These are great business ideas for men and young males.  They can become a car 
consultant, auto broker, car dealer, etc. and help women buy a new or used vehicle.  
They can also help women alleviate their stress and trauma when they have a car issue 
and refer them to ethical mechanics and others who can help keep their cars running.  
  
If you know a lot about cars you can start a business helping others purchase a new or 
used car especially since car salesmen remains on the list as one of the most unethical 
businesses out there, and many consumers do not like dealing with them especially 
women.   
 
You can make yourself available to conduct research and help them buy the car, or just 
serve as a consultant and checker once your client has found their car.  You can 
interview your clients to determine what their needs are and then begin searching for 
their perfect car.  
 
You can establish relationships with a couple of car dealers so that they will help you 
get good deals for your clients.  They know you will keep customers coming to them if 
they offer good rates for your clients.  You can charge $150 to $200 for this service. 
 
Once you form relationships with dealers, auctions, or other businesses that sells and 
repairs vehicles, you can be all set to set up your own “Basic Mechanics Classes,” 
seminars and workshops (online or in the community) for women car buyers.  These 
classes could be ongoing events and you could have several mobile or satellite 
locations to do this and eventually branch out to your own franchising business. 
 
A woman and her daughters will pay someone at least $30 a piece for a one to two hour 
workshop to learn about their vehicle in order to keep down headaches.  Let’s see for 
20 customers this is $600.00 per class; or what about $20.00 for 30 customers – again 
$600.00.   
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You can specialize in a certain part of the car or you can teach women about every part 
of a vehicle from what is supposed to be in the glove compartment -- to how to change 
the tires.  Instead of trying to get out there and wash vehicles like many young males 
do, which nothing is wrong with -- take it a step further and find a location and set up a 
legitimate business and start giving your own workshops.   
 
You can form business alliances and strategic partnerships with other businesses with 
space in the front or back of their businesses and get a spot on Saturday mornings 
and/or during the week and hold your workshops – inside or outside.  
 
Just a tip for all men -- women don’t like hanging out at car garages and they don’t go to 
these places to be hit on.  They go to these places simply because many women don’t 
have men in their lives to help keep their cars running.  They are there simply to keep 
their cars running so they can provide for their families especially their children.  They 
are not their selling “sex for car repairs” – so be a professional. 
 
Remember that a large number of women are single and the last thing they want to put 
on their lists of things to do is taking care of their vehicles.  If you are honest and do a 
good job, the women will use “word-of-mouth” advertising and you will have a steady 
line of customers.   
 
Believe me when women are satisfied with these types of services that keeps down 
their headaches, they will refer others.  On the other hand, if you are only there to pick 
up dates or if they are dissatisfied with you -- because you are not a professional, they 
will tell even more people about you and your business -- so be a professional at all 
times. 
 
You have potential customers everywhere.  There are millions of women out there so 
you can keep moving your workshops to other parts of your city.  This will be a steady 
stream of income for your business for many years to come especially as young girls 
turns 16 and prepare to buy their first vehicle, they can be your ideal client.  You can 
even branch out and teach youths to learn how to drive.   
 
Women will also pay for these services for their sons, especially pre-teens and 
teenagers, and young males can even take these businesses off to college with them.  
They can partner up with other young males to run these types of businesses and even 
their own family members including their brothers, sisters, mothers, and fathers.  The 
sky is the limit! 
 
Remember most business owners need to provide a “product” or “offer a service” or –
BOTH.  Men and young males could also write their own line of e-books, paperbacks 
and audiobooks or provide a DVD to teach others all about car buying, car selling or car 
maintenance – just like I did in my e-book and paperback “A Woman’s Guide to 
Buying a New or Used Vehicle: Everyday Secrets You Should Know” (Part I & Part 
II) – coming soon as an audiobook. 
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You can learn EVERY STEP you need to start a business by reading my “easy-to-read” 
e-book and paperback “How To Take Control of Your Own Life: A Self-Help Guide 
to Starting Your Own Business” (Series 2) – which can be read by 12 year olds and 
above and for a list of 185 easy-to-set up businesses read “The New CEO: 185 Easy-
To-Set Up Businesses for Youth and Adult Entrepreneurs” at 
http://www.AngelsPress.com.  
 
To advertise for these car businesses, you can place a small half-sheet colored-flyer in 
nearby neighborhoods on mailboxes in subdivisions (it’s legal to use scotch tape to put 
flyers on the tin part of a mailbox or a tack on the wood part of a mailbox – just don’t 
open the mailbox); on cars at apartments; on cars at grocery stores; or leave in 
businesses that you have formed a relationship with especially businesses with lots of 
women customers.  
 
The sky is the limit with what you could do in these types of businesses.  The time for 
excuses is over!  It’s time to think outside the box.  It’s time to keep your eye on the 
prize and become a business owner.  Feel free to contact Cathy Harris at 
AskCathy@DearCathy.com or call (512) 909-7365 to ask questions.   
 
Cathy Harris is known as “The Ethical Business Coach,” 
http://www.theethicalblackbusinesscoach.blogspot.com, an Empowerment and 
Motivational Speaker and is the author of over 20 non-fiction books including “A 
Woman’s Guide to Buying a New or Used Vehicle: Everyday Secrets You Should 
Know” (Part I & Part II).  She is available for Business Seminars, Workshops, 
Webinars, and Coaching at http://www.CathyHarrisSpeaks.com and can be reached 
through her empowerment company, Angels Press, P.O. Box 19282, Austin, TX 78760, 
Phone: (512) 909-7365, Website: http://www.AngelsPress.com, Email: 
info@AngelsPress.com.   
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