Future of Life Settlement Industry “Never Looked Brighter,”
Says Expert At LISA’s 2016 Spring Life Settlement Conference
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CHICAGO, May 17, 2016 (GLOBE NEWSWIRE) -- The U.S. life settlement industry is well
positioned for sustained long-term growth, according to speakers at the Life Insurance
Settlement Association’s (LISA)22nd Annual Spring Life Settlement Conference, held over the
past two days at the Hilton Palmer House in Chicago.
“The future of the U.S. life settlement market has never looked brighter, fueled by demographics
trends that offer enormous potential to drive growth,” said Colin Devine, Principal of C. Devine &
Associates and a veteran life insurance industry analyst. “With 75 million Baby Boomers retiring,
there is no single solution that will address all of their financial challenges. Life insurance
settlements may increasingly become a core financial planning tool for these seniors as they
look at all available assets to produce retirement income and address long-term care needs.”
Devine walked conference attendees through developments in the life insurance industry,
including product trends and M&A activity in the works. He also reviewed a number of regulatory
changes underway that are designed to increase consumer protections throughout the financial
services and life insurance industries.
In addition to Devine, the conference featured keynote addresses from Paul Green, Director of
the Institute for Politics at Roosevelt University in Chicago, who provided a geopolitical forecast,
and S. Jay Olshansky, Ph.D., Professor in the School of Public Health at the University of Illinois
at Chicago, who shared some of his latest research on estimating life expectancy.
“There are encouraging signs that we have transitioned to growth from all corners of the life
settlement industry,” said Cyndi Poveda, CEO of Life Equity LLC and chair of LISA. “Consumer
awareness of the life settlement option is growing, the infrastructure of our industry is stronger
and capital continues to enter the market from institutional investors. This is a healthy industry
that is well positioned for sustained long-term growth.”
A life settlement is the sale of a person’s life insurance policy to a third-party investor. In a life
settlement, the policy’s owner transfers the ownership of that policy in exchange for an
immediate cash payment from the buyer. Candidates for life settlements are typically 65 or
older, with a life insurance policy that has a “face value” (death benefit) of more than $100,000.
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