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CONTENT DEVELOPMENT

 

 

Views expressed should not be considered a recommendation to buy or sell nor should they be relied upon as investment advice. Information contained 
in this report is current as of the date of publication and has been obtained from third party sources believed to be reliable. Armstrong & Quaile 
Associates Inc., its affiliates and subsidiaries does not warrant or make any representations regarding the use or the results of the information contained 
herein in terms of its correctness, accuracy, timeliness, reliability, or otherwise, and does nor not accept any responsibility for any loss or damage that 
results from its use. Opinions expressed are the personal opinion of Ed Rempel. 

Achieving Peace of Mind 
 
Worried about debts? Do you know when or even if you can retire? 
 
Most Canadians do not feel secure financially because they look for security in all the wrong places.  The 
conventional wisdom is to focus on paying off debts & buying “safe” investments, while not knowing if either of 
these strategies will pay off in the long run. 
 
Let’s say you were going on vacation but you hadn’t planned or booked anything.  You were just going to get in the 
car and start driving.  How would you feel about your vacation? The key to a successful vacation is having a plan to 
get you where you want to go. 
 
Your financial future is like your vacation.  Having a financial plan is the key to achieving peace of mind about your 
money.  What is a financial plan? 
 
A financial plan should show where you are today, detail all your goals and define achievable steps to get there.  
The largest part is your retirement plan, showing how you spend your money today, where you would like to 
spend it after you retire, how much of a nest egg you will need to produce that income, and what you need to do to 
get there. 
 
Why bother with a financial plan?  When you have a plan, you do everything differently.  The long term perspective 
changes everything.  It helps you identify and stick with the right investments, set priorities and achieve all your 
goals. 
 
A plan also helps you identify strategies that may be implemented to fund your retirement.  One example is the 
Smith Manoeuvre.  It is a strategy that uses your home equity to invest for your retirement, leaving more of your 
income to live now.  It also converts your mortgage over time to a tax deductible credit line. 
 
Still sounds scary?  Probably, because this is different from what you’ve heard before.  That’s why you need a 
financial planner.  A planner will sort through all the financial mumbo-jumbo, listen to your concerns and desires, 
strategize and offer advice on achieving them and put it in writing so you have the roadmap.  That’s their area of 
expertise. 
 
Yes, you can achieve peace of mind with your money by developing a financial plan.  
 

 

 

Views expressed should not be considered a recommendation to buy or sell nor should they be relied upon as investment advice. Information contained 
in this report is current as of the date of publication and has been obtained from third party sources believed to be reliable. Armstrong & Quaile 
Associates Inc., its affiliates and subsidiaries does not warrant or make any representations regarding the use or the results of the information contained 
herein in terms of its correctness, accuracy, timeliness, reliability, or otherwise, and does nor not accept any responsibility for any loss or damage that 
results from its use. Opinions expressed are the personal opinion of Ed Rempel. 

Are you “Smart or Dumb Money” 
 

Amateur investors often look down on professional fund managers thinking they are not worth their fees. 
Meanwhile, professional fund managers tend to think of amateur investors as “dumb money”. 
 
What is “dumb money”? It is investors that invest when the markets are high and then sell when the markets are 
low.  This is the natural way that investors with a human gut tend to invest. The human gut tends to make 
investors momentum investors. They feel more confident after the market is up and more scared after it has fallen. 
In addition, “herding” means investors are more confident if they are doing what they think most other investors 
are doing. “Let’s all sell at the bottom together.” 
 
How common is it for investors to be “dumb money”? Can you identify with the emotions on the chart below? Note 
the net new investments into mutual funds in the bottom. It shows that the vast majority of investors (the “herd”) 
bought at the top and then sold at the bottom. 
 

 
 
One of my favourite quotes from Nick Murray is: “A bear market is a period of time during which common stocks 
are returned to their rightful owners.”  “Dumb money” is the investors that invested between 2004 to 2007, and 
then gave away their shares to “smart money” investors in 2009. 
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By Randy Holt

no longer seems like a crisis, but rather a 
footnote for the history books.

Seeing people on television wearing haz-
ardous material suits, and sick people 
dying in hospital wards does not give 
some people a secure sense of well-being 
and - whether founded or unfounded - 
cause for concern. From what I can tell 
you, Ebola is a serious problem caused by 
poverty and unclean living conditions.

�e fact that a few cases have jumped 
over to North America and a few people 
have lost their lives over it is cause for 
concern, but I don't think a pandemic 
outbreak will be wiping us o� the map 
anytime soon - at least here.  Isis and the 
Ukraine are also troubling problems but 
again the names of the players may 
change but we never seem to be free of 
terrorism any more or Civil War hotspots 
all around the world. 

I've always found that buying on dips or 
dollar cost averaging is the best way to 
take advantage of temporary market 

declines.  I really do feel that these 
declines, albeit small, are also temporary 
and look towards a little Christmas rally.  
I did notice on October 16 (the one day 
swing in the Toronto markets) started the 
day negatively almost 200 points and 
�nished positive by almost the same 
amount of points, what a swing!

It was quite clear many bargain hunters 
and buy programs were active in the 
markets taking advantage of discounted 
share prices. When listening to the news, 
it's also important to remember the large 
part of the Toronto market is linked to 
gold and oil producers, commodities.  
Some days there are large swings in 

market points but pay close attention if 
the price of gold or oil is going up or 
down, large swings in either of those 
commodities can produce what sounds 
like a lot of activity which is really just a 
daily swing of sometimes volitile world 
price commodity trading.

I think I'll use this value dip to top up 
my RRSP, as I'm fairly certain we won't 
have these prices available next February.  
�ink of it as a little pre-Christmas 
discount sale, and be one of those 
annoying people who has all their 
Christmas shopping and RRSP deposits 
done - three weeks before Christmas! I 
hate being the guy in the mall looking for 
a parking spot on December 24 with that 

ticking clock deadline, not this year! 

Enjoy the rest of this glorious fall season, 
keep calm and carry on!

Well here we are the week after �anks-
giving in the middle of autumn. What's 
new? Volatility!

Since just before the third quarter Sep-
tember 30 statements came out, markets 
have been shedding some points; and so a 
closer look is necessary as to why.  If you 
are a loyal reader of this newsletter, you'll 
know the one wildcard that we cannot 
predict, track, or measure are geopolitical 
events that cause uncertainty and ner-
vousness for some investors.

Here's the short list right now: Ebola, the 
Ukraine, and Isis.  Other than the sanc-
tions imposed by Vladimir Putin's Russia 
on importing products from other parts 
of the world and other countries, these 
events are purely newsworthy but mostly 
non-economic.

We've had a great two-year run of some 
pretty nice gains.  �e natural ebb and 
�ow of markets also contributes to occa-
sional pro�t-taking, and with institution-
al investors such as us here, some reposi-

tioning and rebalancing in anticipation of 
future gains.  We have had a little bit of a 
tipping point with the geopolitical events.  
I saw some very interesting charts on 
BNN - market volatility was linked and 
measured and superimposed over another 
chart, which tracked the amounts and 
frequency of Ebola news reporting

As the situation in Africa got worse of 
course there was more media attention 
and market volatility marched in lockstep 
with it!  It seemed that any nervous inves-
tor was looking for any excuse to run for 
the hills and hide and it reminded me of 
the last time this happened a few years 
ago with the European debt crisis - which 
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‘Twas the month after Christmas, and all through 
the house, 
Every creature was hurting, even smart phone kids 
who text in the house!
 
�e latest electronics (already obsolete) with their 
batteries dead, 
And Mom passed out with some ice on her head;
 
Boxes from the Apple Store were strewn on the �oor, 
While upstairs the family continued to snore.
 
�en Dad in his designer T-shirt, new Nikes and jeans, 
Sent a family group text and started to clean. 
 
When out on the lawn there arose such a clatter; 
He sprang from his new laptop to see what was 
the matter.
 
Away to the window he �ew in a �ash;
Tore open the window and threw up the sash.
 
When what to his wondering eyes did appear?
But a little white truck decked out in red and blue gear.
 
�e driver was smiling, so lively and grand; 
�e patch on his jacket said Canada post man.
 
With a handful of bills he grinned like a fox; 
�en quickly he stu�ed them into the mail box.
 
Bill after bill after bill they still came; 
Whistling and shouting he called them by name.

 

Now Best Buy, now Costco, Old Navy, Home Depot; 
Here's Visa, here's MasterCard and a bank noti�cation 
about the Mercedes car repo.
  
To the tip of your limit, every store, every mall, 
Now charge away, charge away, charge away all!
 
He whooped and he whistled as he �nished his work – 
His face grinning madly held such an evil bad smirk; 
 
He sprang to his truck and he drove down the road; 
Driving much faster now with just half a load...
 
�ey heard him shout with great holiday cheer – 
Enjoy what you got...you'll be paying all year!
 
�e moral is simple and not easily lost, 
Christmas is about family, not a big �nancial cost!

THE MONTH
AFTER CHRISTMAS
By Randy Holt

Randy Holt is a Certified Financial Planner (CFP) with Investors Group.  He creates positive financial and life outcomes and builds you the life you want and makes it happen. 
He is also a Tax and Estate practitioner – TEP – which means absolutely nothing until you ask the big question in your mind, “when can I retire and on how much?”

NOVEMBER
NEWSLETTER
NOVEMBER
NEWSLETTER
By Randy Holt

While there certainly has been a lot of financial news in 
the media lately. It was only a few weeks ago I sent my 
autumn newsletter about market volatility and all the 
media attention around E bola, Isis, and the troubles 
that continue in the Ukraine. It seemed markets were 
marching in lockstep with the amount and frequency 
and severity of the headlines around those three topics. 
I predicted a recovery rally sometime before Christmas, 
and lo and behold, it happened last week when the 
Dow gained almost 600 points in one week.

�e headlines haven’t gone away but markets have 
returned to buoyant growth based on the underlying 
positive financial factors at work. It’s a good case of 
never take your eye off the ball and remember what 
really drives economies.

I want to send out a quick newsletter now about changes 
to the Canadian tax act that might benefit you or 
someone you know. �e conservative government is 
proposing new income splitting him allowances they 
can lower your tax bill. In researching it things around 
that have already become quite political but as a taxpay-
er any governmental wants to lower taxes is more than 
welcome to it my books without the associated hand-
wringing of whether the benefits all Canadians are not.

Okay to give you the Reader’s Digest version in essence 
what they’re proposing is allowing married or 
common-law couples with children under the age of 18 
to split their income evenly thereby lowering their 
overall household tax bill. So if one spouse is in a very 
high tax bracket and another spouses in a lower tax 
bracket they can equalize their income and reduce the 
taxes for the higher taxpaying earner.

Income splitting is already allowed on pension income 
and annuity payments, so they are now permitting the 
same splits on regular taxable income if you have a 
child under 18. �ere are other spousal benefits which 
are the tax-free spousal rollover rules so this is just a 
continuation of allowing tax relief for spouses especially 
if there is a child in the house. A good thing in my 
books even though I don’t qualify for it! If you or 
anyone you know might benefit from this feel free to 
call me for more details.

Lastly Remembrance Day is just around the corner, it’s 
been a tough time for people in uniform lately. Every 
year I get a little more choked up watching World War II 
veterans stand proudly in the cold snow and rain realiz-
ing that some of them are well into their 80s.�is year if 
you get a chance also thank some of the younger soldiers 
and those who serve us in uniform from all backgrounds 
police, military, fire, EMS knowing that they also feel a 
little less safe in this modern world, let them know you 
care and give them a smile! �ey need it.

Randy Holt is a Certified Financial Planner (CFP) with Investors Group.  He creates positive financial and life outcomes and builds you the life you want and makes it happen. 
He is also a Tax and Estate practitioner – TEP – which means absolutely nothing until you ask the big question in your mind, “when can I retire and on how much?”

IT’S MY
COTTAGE
AND I’LL
CRY IF I
WANT TO.

By Randy Holt

Finally after one of the toughest winters in 20 years, we have summer. I 
will not listen to anyone complain about the heat this summer without 
uttering a two word response, “remember January”. So on a hot, humid, 
summer day, thoughts usually turn to getting near or on the water, and 
that typically involves somebody's summer cottage. Ah, the cottage. 

When I was growing up, that usually meant some kind of tumbledown, 
slightly moldy smelling, non-insulated shack, with torn �y screen 
windows, an old creaky slamming rusty hinged front porch door, second 
hand discarded furniture from the basement of the house, and despite 
constant sweeping gritty sand on the �oor, that you had to sweep o� your 
feet before you got into a squeaky metal sprung cast o� bed with sheets 
that smelled like a combination of grandma’s cedar trunk and mothballs 
and now sand, it was paradise!
 
�is family cottage was purchased for next to nothing or inherited before 
current tax laws, and God knows, when but insidiously, it somehow 
became the heart and soul of the extended family, especially, on the May 
24th weekend and �anksgiving weekend, after which it was closed for 
the winter, just before the pipes froze and the winter mice reclaimed it. 

Fast-forward to today, and this cottage has either been demolished and 
replaced with the big lakeside lodge or the local real estate market on 
Lake HoityToity has now made it worth half a million dollars and up. 
Typically, these properties are owned by the oldest people in your family 
whose intent is to preserve all the family memories where you learned how 
to swim, had your �rst kiss in a canoe, squealed with delight catching 
your �rst bass o� the dock or just grew up with all your height marks, 
marked on the wall with the pencil on the string were grandma kept a 
chalkboard grocery list. 

�e intentions are good, but if the original owners of the cottage also still 
have a principal residence and this cottage is a second property, they 
and/or you as their heir, might be in for a rather unpleasant surprise from 
the tax man.
 
�e sale and realization of capital gains on a “principal residence” are 
tax-free! Secondary properties such as these cottages are not. Since the 
cottage was typically bought for not a lot of money, perhaps less than 
$50,000, and now may be may be worth over half a million when it passes 
through a probated estate, this unrealized capital gain is realized and 
signi�cant taxes are owed. 

Here's the typical scenario; perhaps one adult child or children love the 
cottage, use it all the time and contribute towards its maintenance, 
making it possible for older owners to continue to enjoy their years on 
Golden Pond. Other siblings may live quite far away or be so urban that 
they're not interested in driving every weekend through tra�c to cottage 
country, and hence, may only attend once or twice a year for a family 
dinner. 

Knowing this, parents give the urban people that don't come to the 
cottage a condominium or a house in the city, and you, the cottage loving 
child, inherits that famous heart and soul of the family, which you are 
counted on to keep and maintain for the whole clan. 

�en, in order to settle your parent’s estate you discover that the cottage 
was purchased for $50,000 in 1974. �e local Muskoka or Kawartha/ 
Halliburton real estate agent, who drives a 100k Range Rover, gives a 
“value of opinion,” that the accountant requested of $700,000, because 
it's a large lot with beautiful waterfront and the people that want to buy it 
will immediately knock it down and build their 5000sq ft. retirement 
dream and get a ski boat, and reality sets in.

�e transfer of ownership from the deceased’s estate to you will trigger 
$650,000 of taxable capital gains for the deceased’s estate tax bill, of 
which the actual taxes owed are around $162,500.Wow, that’s a lot of 
money for anyone to have to pay to keep the family’s lakeside gem! 

Perhaps your parents spent all their liquid disposable cash on condomini-
ums, travelled at the insistence of you, their child, had medical costs to 
cover or just had fun enjoying themselves and don't have a spare $170,000 

laying around in liquid assets. Your older brother, the one who never goes 
to the cottage and has no interest in it because he got bit by a water snake 
and almost drowned there when he was nine, inherits the house in 
Toronto worth $700,000 with no taxable capital gains at all, and now 
you've got the cottage worth $700,000, except that there's this big tax bill 
and not enough money in cash to pay it. 

Oh, and since he is the oldest and has always been the one ‘good with 
money things,’ he alone is the executor since you are not a ‘money person,’ 
and you got help from mom and dad paying o� your student loans and 
credit cards once, which is a family secret until now. 

Here's where the rubber meets the road… something has to get sold to 
pay that tax bill. 

Either the city house, that your brother has wanted for years and just 
inherited, or your cottage, which he cares nothing about. Oh, and you 
had a big argument with him at the family Christmas dinner and you're 
not on good speaking terms… Guess who's going to lose their dream?
 
It is quite common for me as a TEP (tax and estate practitioner as well as 
a CFP) to have very emotional clients present this very prickly situation to 
me and ask for a solution. If it’s the cottage owners asking they are alive, 
we can usually �x it, but if they've already passed and I'm dealing with

the heirs, something has to get sold and we hope the heirs can cooperate 
and share the burden. 

Sometimes they do and sometimes they won't or just can't, since they 
haven't saved any money themselves and are already mortgaged to the 
hilt, because they live in one of the most expensive cities in North 
America. 
 
I suggest a family meeting to discuss the current realistic valuation of the 
cottage and the house, and recognize the inevitable and looming 
outstanding tax bill on the cottage. Put some kind of written plan 
together or even better, a new will with estate planning to maintain and 
keep both properties, if that's what they and their heirs want. It involves 
changing ownership of the cottage now, before they pass. 

Another solution may be putting the cottage into a family trust with an 
ongoing fully funded maintenance paying bank account or directly assign 
the money to the name of the heir who wants it, along with a clear 
understanding of who and how the triggered capital gains will be paid as 
a result of that ownership change, this is called an “estate freeze” like the 
cottage pipes around Christmas time. 
 
�ere are many possible solutions to help manage this situation, but 
they are too numerous for me to outline here, su�ce to say; insurance 
proceeds can be used as they are also tax-free, or a house or cottage can 
get re�nanced, and an account established now, so that the taxes can 
eventually be paid without stress or with siblings who have the �nancial 
wherewithal to split this tax bill and work out the obligation harmoni-
ously, by openly discussing their �nancial situation good or bad in front 
of everyone. 

I strongly recommend having the courageous conversation now while the 
options are still present, rather than after, when they are not. If you have 
any questions or are looking for a semi-patient no BS mediator call me.  

Ah the cottage! Back in 1966 those sheets also smelled like vinegar- 
because that was the cure for a sunburn. 

Let's relive the memories! Call me for help anytime!
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NICHE DECOR
brand identity sales sheets

Flooring Solutions 

242 Earl Stewart Drive, Aurora, Ontario L4G 6V8
T: 905.727.2727  F: 905.727.2799

www.nichedecor.ca

Flooring is one of the most 
significant investments for any 
home or business.
Proper selection should represent the identity of the 
space, focusing on its requirements, traffic patterns 
and amount of usage. Overlooking such key 
aspects can result in a reduced life, a distressed 
look and eventually a premature replacement

Niche Decor is proud to offer a wide range of 
flooring solutions. Our choice manufactures offer a 
variety of colours, textures and designs developed 
specifically for commercial applications. 

Our valued manufactures offer:

•	 Carpet	Tile,	Broadloom	and	Runners	
•	 Hardwood
•	 Laminate
•	 Linoleum
•	 Vinyl	–	Sheet	and	Luxury	Tile
•	 Environmentally	Friendly	Solutions

What we do 

242 Earl Stewart Drive, Aurora, Ontario L4G 6V8
T: 905.727.2727  F: 905.727.2799

www.nichedecor.ca

Design & Style - more than just 
looks and decorations, it’s about 
creating an experience.
With an eye for detail, we meticulously research 
ideas and develop creative solutions for 
environments, transforming them into functional, 
inviting, and inspiring spaces.

We incorporate the latest trends to create unique 
spaces for hospitality and retail settings and aim 
to create a well-designed space that exudes 
perfection.

Additional specialty services we offer:

•	 A	10,000	sq.	ft.	showroom,	and	furniture	on	a			
 per  item transaction.

•	 In-house	design	team	that	can	take	your	vision		
 and transform it into a memorable space.

•	 The	capacity	to	manage	any	project	from						
 start to finish. 

We also work with designers on a sourcing basis, 
utilizing our connections to grant great products at 
exceptional prices.

Window Treatments

242 Earl Stewart Drive, Aurora, Ontario L4G 6V8
T: 905.727.2727  F: 905.727.2799

www.nichedecor.ca

SHUTTERS
•	 Optimal	Antimicrobial	Treatment	–	safeguards	your			
	 shutters	from	accumulating	airborne	germs	and	disease
•	 Invisible	Tilt	–	provides	an	unobstructed	view,	seamless		
	 appearance	and	tighter	closure
•	 VOC	and	lead	free

BLINDS
•	 Patented	Smart	Privacy	–		slats	lay	flatter	and	straighter		
	 with	no	route	holes	to	compromise	privacy
•	 Patented	quick	release	cord	provides	a	safe	environment
•	 Environmentally	friendly	phoenix	wood	or	patented	
	 polypropylene		coating	are	developed	withstand	all		
 environments 

ROLLER SHADES
•	 Mechanical	or	manual	operations
•	 From	blackout	to	12%	light	penetration
•	 Greenguard	certified	for	schools	and	medical	facilities

ROMAN SHADES
•	 Innovative	patent-pending	Aerolite	cordless	system	
•	 Variety	of	style	and	fabric	options	offer	a	versatile	design	

DRAPERY
•	 Vast	selection	of	fabrics,	patterns	and	colours.		
•	 Fire	retardant	protection	available.		

We	are	capable	of	meeting	all	your	style	needs,	
preferences,	and	budget.

Niche	Decor	is	proud	to	offer	
a	vast	selection	of	window	
treatments	from	our	trusted	
suppliers.

Who we are

242 Earl Stewart Drive, Aurora, Ontario L4G 6V8
T: 905.727.2727  F: 905.727.2799

www.nichedecor.ca

Niche Decor is a full range service 
design firm and furniture supplier. 

We have been styling residential and commercial 

spaces for nearly twenty years.  

From new construction to refreshing current spaces, 

it is our goal to introduce clients with design and 

style distinctive from others.  We have significant 

experience designing fully customized projects and 

it is our belief that creating positive impressions, 

home-like comfort and lasting memories are key 

factors in establishing a unique space for every 

venture we undertake. 

Niche Decor’s owner and sought after designer, 

Jean Bisnaire oversees all projects to ensure our 

high level quality, standards and service are met. 
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Casual elegance
comes home to Aurora.

242 Earl Stewart Drive, Aurora
905.727.2727
nichedecor.ca

EXCLUS IVELY  PARTNERED WI TH

*Discount to be taken off regular priced floor models while quantities last

ENJOY UP TO 60%* OFF FLOOR MODELS IN OUR 10,000 SQ.FT. SHOWROOM!

LEE INDUSTRIES

Casual 
elegance 
to come 
home to. 

E X C L U S I V E L Y  PA R T N E R E D  W I T H

Flip over for 
details

NOW IN AURORA –10,000 SQ. FT. HOME FURNISHINGS SHOWROOM

LEE INDUSTRIES

30% Off* 
Lee Industries Furniture

242 Earl Stewart Drive, Aurora
905.727.2727
nichedecor.ca

SALES RUNS FROM APRIL 14 TO MAY 5, 2014
VISIT OUR 10,000 SQ. FT. SHOWROOM FOR IDEAS!

*Sales includes chairs, sofas, leather, sofa beds.  Discount to be taken off regular prices. leeindustries.com

EXCLUS IVELY  PARTNERED WI TH

30% OFF

You’re important to us and we mean it!
Receive 30% off any merchandise on your first visit to Niche Decor.
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NUTUBE LED 
RETROFIT KITS

A CANADIAN 
MANUFACTURER 
OF LED LIGHTS

HIGH BAY SYSTEMS

14 or 21 Watt Intensity 

3500 or 5000K White 

1750, 1900 or 2850 Lumens 

112 or 120 Lumens/Watt 

100-277 Vac 347 Option 

50,000 Hours 

5 Year Warranty

50-150 Watts 4500-13,500L 

Hi Power 

100-500 Watts 9000-45,000L 

Ip65 Waterproof 

85-265 Vac 

91% Efficiency 

50,000 Hours 

Environmentally friendly, impact resistant 
plastic and fits 4 foot T8 fixtures. There 
are dimmer & motion detector options 
and ETL, CSA & UI Registered.

CSA & UI approved with increased optical control and 
uniform lighting. An option of focused or dispersed 
beam with a hi lumen to watt ratio.

Nutube is a Canadian based company with a 
mandate to work on quality based, made in 
Canada, LED lighting solutions.  Improving the 
environment as we grow is foremost in our 
minds as we look to the future of this industry.  

Our ideology of continuous improvement while 
designing newer, cost conscious, green products 
for a constantly evolving industry will make us a 
premier supplier of lighting systems in Canada.

Some of the lighting systems are highlighted 
and available to our commercial partners.

The spiraling cost of energy combined with the 
growing environmental issues are making it 
necessary for everyone from small manufacturers 
to large commercial buildings to assess the 
“real” cost of not acting immediately to reduce 
increasing electrical demands.

Call us at 416-522-7772 and discuss the energy 
savings available to you by switching to LED.
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Nutube Limited 301 Evans Avenue, Toronto, ON, Canada  M8Z 1K2 | 416-522-7772  www.nutube.ca

nutube.ca MADE IN CANADA

JOIN OUR 
MAILING LIST

AND GET

A CHANCE TO
WIN A SAMSUNG

GALAXY!

Bob Hill C.E.T.
PRESIDENT

MAFDE IN CANADA

P: 416.522.7772 
C: 647.962.7772
bhill@nutube.ca

�.nutube.ca 301 Evans Avenue
Etobicoke, Ontario
CANADA  M8Z 1K2  
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11 Main St. South, Newmarket, ON  L3Y 3Y1
info@inspiair.ca  |  inspiair.ca

Toll Free (T): 1.866.626.8697 (F): 1.888.895.7180

11 Main St. South, Newmarket, ON  L3Y 3Y1

Local (T): 905.895.1888  (F): 905.895.7188 

Toll Free (T): 1.866.626.8697  (F): 1.888.895.7180

info@inspiair.ca | inspiair.ca
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RETIREMENT 101
brand identity and creative presence
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CanÊyouÊliveÊwithoutÊyourÊpayÊcheque?Ê
FaceÊÒRetirementÊShockÓÊwithÊConfidenceÊ

retirement
a li�le planning makes a big di�erence101

®

LearnÊaboutÊanÊinteractiveÊeducationalÊexperienceÊexaminingÊretirementÊtransitionÊplanningÊfromÊ
aÊpersonalÊperspective.ÊNOÊdiscussionÊorÊpromotionÊofÊanyÊinvestmentÊ&ÊinsuranceÊproducts.

ForÊfurtherÊinformation,ÊvisitÊr101.ca

TheÊInvestmentÊShow
Feb.Ê5thÊ12:15pmÊorÊFeb.Ê6thÊ1:15pmÊJOINÊUS!

Do you know how much you REALLY NEED for the retirement you want?
What are you going to do with your time? Please tell me I can AFFORD to retire.

Discover the true meaning of retirement planning, “what will you do when you quit your job?” Gain the 
experience that’ll give you the knowledge to face “retirement shock” with con�dence. 

This four week course is interactive, hands on, and puts participants in a position of �nancial, non-�nancial, 
psychological and emotional strength as they plan for their transition to retirement.

In your time with the course instructor, you’ll understand:
 • The four pillars (retirement psychology, financial, investment & estate     
  planning) and how they interrelate with one another will help you      
  incorporate this knowledge into your own personal experience.
 • What “retirement shock” is and how to avoid it.
 • The key factors in building your successful retirement plan.

Optional Fifth Module
Course participants have the opportunity to receive what thousands of other course participants have 
received – a customized “Retirement Income Model” along with the knowledge to put it to work for you.

PLEASE NOTE: This course is suitable for anyone, and in particular, those within 5-15 years of retirement. 
                    This course does not discuss or promote any investment products and suppliers.

The True Meaning of Retirement Planning
Are you ready for fresh insights?

retirement
the standard in retirement education since 1995101

®

Sign-up with us and attend a future course at any one of these colleges

Interested in taking the program online?  –  Next course begins February 15th. 
For more information and registration visit r101.ca/events. are you ready for fresh insights?

ÒExtremelyÊinformative.ÊÊVeryÊdefinitive.
ItÕsÊsolidÊÐÊstartÊtoÊfinish.Ó

EllenÊLuelo



roche financial group
rebrand wealth management company
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Helping organize your financial 
affairs one step at a time
It’s not only about taxes

Providing tax advice and strategies, financial statements is not all that I can provide 

to my clients, their families and friends.

As your trusted professional accountant, I think it’s important to look at your 

complete financial picture and determine the best way for you to arrange your 

finances to suite your current and future goals.

Five Questions You Should Consider

COMPLIMENTARY FINANCIAL REVIEW 

■  Does my investment portfolio guarantee me a return while I save, and income for life?

■  Is there a way for me to recover the capital that I have lost money on the market? 

■  How can I set up an emergency fund to protect my family in the event of disability or death? 

■  Am I getting the best rate on my mortgage? 

■  Have I adjusted my will and financial plan to reflect life event changes?

As a valued client of mine, I would like to set up a complimentary financial review appointment

with you, myself and my on site Professional Financial Advisor. 

Its’ part of my added service to you at no additional cost.  All you have to do is call.

(RFG_CFR_Review_12/11)

Partnered With

We make 
mortgages easy. 
Really easy!

To help address your mortgage needs, Roche 

Financial Group has partnered with Hanna 

Sahar, Mortgage Broker (#M08009742) with 

Dominion Lending Centres Central.  Hanna 

shops the market to get the best rate possible 

for you.

Each year Dominion Lending Centres (#11424) 

post millions of dollars in mortgage business to 

Canada's largest banks, credit unions, and trust 

companies; offering clients more choice, and 

access to hundreds of mortgage products!

As a result, our clients benefit from the trust, 

confidence, and security of knowing they are 

getting the best mortgage and rate for their 

needs.

(RFG_M_Mortgage_12/11)

Mortgages

  ItÕs part
 of my added

 service
 to you

 

at no a
dditiona

l cost. Partnered With



bicycle trade association of canada (BTAC)
re-brand association and trade show program
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CANADA’S LARGEST AND ONLY NATIONAL BIKE SHOW

DIRECT ENERGY 
CENTRE NEW VENUE
Toronto, Ontario, Canada

CONSUMER DAY

September 8, 2012
NEW! Exciting Features, 
Demos & Consumer Education

INDUSTRY DAYS

September 9 & 10, 2012

BTAC RETAILER POWER PROGRAM  
NEW! Breakfast and Lunch Education Sessions
NEW! Retail Education sessions offered during Consumer Day

BTAC RETAILER POWER PROGRAM
NEW!
NEW!

BTAC INDUSTRY PARTY
Sunday, September 9, 2012
BTAC INDUSTRY PARTY

BTAC FINAL LAP CELEBRATION
Sunday, September 9, 2012
BTAC FINAL LAP CELEBRATION

EVENT
SPONSORS:

WIN AN
iPad!

Register at www.expocycle.ca 

before the Early bird deadline 

on June 30th for your chance to 



the eglinton way
design element: print and transit boards
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L O C A T E D  O N  E G L I N T O N  A V E  B E T W E E N  C H A P L I N  C R E S  A N D  O R I O L E  P A R K W A Y

E V E R Y T H I N G  Y O U N E E D  A N D  W A N T

www.theeglintonway.com

THE EGL INTON WAY
Come spend the perfect fall day

Chaplin Crescent

Latim
er Ave

Castlew
ood Rd

Municipal 
Parking

Castle Knock Rd

Avenue RdElm
sthorpe Ave

Tarlton Rd

Eglinton Ave West

Russell Hill Rd

Or iole Parkw
ay

Enjoy a fall strollll

Great shoppingping

Dining for any occasion

THE EGL INTON WAY
Come spend the perfect spring day

Enjoy a spring stroll

Great shopping

Dining for any occasion

L O C A T E D  O N  E G L I N T O N  A V E  B E T W E E N  C H A P L I N  C R E S  A N D  O R I O L E  P A R K W A Y

E V E R Y T H I N G  Y O U N E E D  A N D  W A N T

Chaplin Crescent

Latim
er Ave

Castlew
ood Rd

Municipal 
Parking

Castle Knock Rd

Avenue RdElm
sthorpe Ave

Tarlton Rd

Eglinton Ave West

Russell Hill Rd

Or iole Parkw
ay



durham medical
design element: print & collateral
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TM

*�is o�er is available to seniors 65 or better and their accompanying family members. 
Excludes deliveries, rental items, service & repair items, and any ADP eligible items. See 
store Representative for full terms and conditions.

SENIORSDAY

TODAY
IS

10%*
off all in-stock

purchases!

Seniors Receive



vince’s market
re-brand and launch of flyer redesign
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walker environmental group
corporate brochure and displays
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WASTE DISPOSAL

The waste generated by our communities must be disposed of safely in facilities 
that use advanced technology to protect our environment and communities.

The Walker Environmental Group operates two of the most advanced landfills 
in Ontario. Our South and Atlas landfills provide our customers with a safe 
disposal option for their solid non-hazardous wastes. Whether the wastes come 
from commercial customers, site remediation projects or municipal collection 
programs, our facilities are designed and operated to provide reliable disposal 
services while protecting our environment and preserving the character of our 
local communities.

The Walker Environmental Group has the training, capability and proven 
experience required to operate an innovative landfill that meets today’s 
stringent designs, standards and guidelines. Whether our customers are looking 
to outsource disposal services or are looking for assistance with existing 
facilities, they rely on us to provide sound long term solutions to their waste 
disposal needs.

Not Your Typical

Highlights
South Landfill, Niagara Falls, ON

•	 130 acre landfill facility for 
non-hazardous solid wastes

•	 ‘Double Generic’ liner design

•	 Disposal Capacity

 ° 10,000 tonnes/day 
 ° 850,000 tonnes/year

•	 Designed with an agricultural 
end-use as the primary 
consideration 

Atlas Landfill, Welland, ON

•	 55 acre landfill facility for non-
hazardous soil-like wastes

•	 5,000 tonnes/day 
disposal capacity

•	 Operated as a partnership with 
the City of Welland

•	 Designed as a public parkland 
end-use

Dan Schram, Landfill Operations Superintendent

Waste Disposal

A Long-Term Safe Solution

Landfill




