
 MORNING AGENDA 

7:30-8:30 a.m.   Breakfast/Networking with Sponsors 

   Note:  For the first two time slots you have a choice between two sessions to attend. 

   SESSION A          

8:30-9:30 a.m.  “New World of Social Security”  
   (1 CFP® CE approved, 1 PA Insurance CE pending)     
  

Michael E. Kitces , MSFS, MTAX, CFP®, CLU, ChFC, RHU, REBC, CASL, Partner and 
Director of Research, Pinnacle Advisory Group      

The recently released Bipartisan Budget Act of 2015 is eliminating the popular File-and-
Suspend and Restricted Application claiming strategies.  In this session, we will discuss 
how those claiming strategies worked, the timing of when they are being phased out 
under the new rules, and transition planning for couples, single individuals, divorcees, 
parents, and widows, given the new rules.  We will also explore the overall dynamics of 
when to take Social Security early versus delay, and how claiming strategies will shift in 
the future given the limitations of the new rules! 

OR 

8:30-9:30 a.m.  SESSION B 

“Trusts for Dummies” 
 (1 CFP® CE approved, 1 PA Insurance CE pending) 

Christopher M. Harvey, Managing Partner, Harvey Ballard & Bornstein, LLC and Adjunct 
Professor of the Graduate Tax Program at the Villanova University School of Law 

In the world of estate planning, the formation of trusts can be, at times, deemed 
complex and cumbersome to implement.  Chris will be demystifying numerous trust 
arrangements and in the process he will explain how to communicate the trust planning 
process. 

 

9:35-10:35 a.m.  SESSION A 

   “National and Regional Economic Update” 
   (1 CFP® CE approved, 1 PA Ins. CE pending) 

Gary Wagner, Ph.D., Economist, Federal Reserve Bank of Philadelphia 

Gary will provide an in-depth look at economic trends at both national and regional 
levels.  The presentation will also feature information on GDP growth, labor market 
trends, personal spending and consume borrowing, household income growth, as well 
as information on monetary policy. 

   OR 

 

 

 

 

 



 

 

 

9:35-10:35 a.m.   SESSION B 

   “Client Acquisition Thru Social Selling” 
   (No CE approved for this session) 

Laura Virili is a leading social media influencer, speaker and private coach. 

In demand and ahead of the curve when it comes to leveraging LinkedIn and other 
“platforms for professionals”, Laura has developed a keen understanding of the world of 
a financial advisor by working with the best of the best for over 20 years in the financial 
services industry. 

Today’s prospects are well informed, more educated and highly skeptical.  Transactional 
business is on the downward side and clients are looking for relationships and 
connections.  In this presentation Laura shares what it takes to acquire new clients thru 
social selling.  She provides a roadmap that shows you how to create all the right 
connections, break the ice, build rapport in an authentic and sincere manner, take the 
conversation offline and convert prospects into clients.  This enlightening presentation 
provides Financial Advisors an actionable approach in front of today’s prospects.  

 

10:35-10:50 a.m.  Break with Sponsors 

 

10:50-11:50 a.m.  GENERAL SESSION  

   “Tactical Tilt Methodology: Technical Insights, Powerful Solutions” 
   (1 CFP® CE approved and 1 PA Insurance CE pending)                                                                                                                                                                                                               

   Sara Mehle, Analyst, Dorsey Wright & Associates 

Advisors often wrestle with how to deliver tactical advice with the suitability restraints 
of clients’ risk tolerance demands.  The “Tactical Tilt” methodology offers a rules-based 
allocation solution that follows important market trends, while respecting strategic 
investment boundaries.  This customizable implementation concept, and the years of 
research behind, it. Will be discussed to provide an outline for gaining both scalability 
and organization within your asset management practice. 

 

11:50-1:00  Lunch Break with Sponsors 

 

 

 

 

 

 



 

 

AFTERNOON AGENDA 
 

   Note:  For the 2:05 time slot, you have a choice between two sessions to attend.                                                  

1:00-2:00 p.m.  GENERAL SESSION 

“The Creation of the Institute for Journalism” 
(No CE Credit approved for this session) 

   Richard Fox, Dilworth Paxson 

On January 12, 2016 noted philanthropist H. F. “Gerry” Lenfest announced that he had 
established the Institute for Journalism in New Media under the auspices of the TF 
Special Assets Fund.  The “architect” of this transaction, Richard Fox, will discuss how 
other philanthropists – both large and small – can make an impact in the region by 
thinking “outside the box”. 

  

2:05-3:00 p.m.  SESSION A 

“Implementing Alternative Investments in a Portfolio”  
(1 CFP® CE approved, 1 PA Insurance CE Pending) 

   Kevin O’Regan, CIMA®, Natixis Global Asset Management 

This seminar is designed to educate you on the process of implementing alternative 
allocations in a portfolio.  This course also covers how to create a strategic allocation to 
alternatives in response to the specific needs of your clients, including how to identify 
which asset classes and strategies may be appropriate for each type of client.  Upon 
completion of this course, you will be able to: differentiate between strategic and 
tactical alternatives allocations; explain the benefits of core-satellite, packaged solution 
and build-it-yourself methods; evaluate sourcing options for alternative allocations; and 
think critically about sizing the alternative allocation to align with client objectives. 

   OR 

   SESSION B 

2:05:3:00 p.m. “The Alzheimer’s Tsunami: Preparing for the Worst” 
 (1 CFP® CE approved,  PA Ins. CE Pending) 
 

   Dana R. Klein, Vice President, Sales Strategy and Planning, American Beacon Advisors 

This session will help provide a better understanding of the effects of this debilitating 
disease.  Major themes include understanding Alzheimer’s disease and other dementias; 
planning for the costs associated with Alzheimer’s disease and other dementias; 
preparing and executing legal, financial and medical documents; and resources available 
for patients, caregivers and their families. 

 

 

 

 



 

 

 

 

3:00-3:15 p.m.  Break with Sponsors 

 

 

3:15-4:15 p.m.  GENERAL SESSION – AFTERNOON KEYNOTE 

   “Building a 21st Century Investment Advisory Firm” 
   (No CE approved for this session) 

   Josh Brown, CEO, Ritzholtz Wealth Management. 

The 21st century has ushered in numerous changes for the financial advisory industry 
and Josh will be sharing the best practices advisory firms are utilizing nationwide to 
build quality and sustainable business models for handling the tectonic shifts of the 21st 
century. Moreover, the core of the presentation will hone in on financial services 
industry trends, the fiduciary standard, leveraging technology tools for client 
communication, and investment methods to deal with investor physiology. 


